
Across geographies and life stages we see engagement  
and motivation from investors, but we also see areas where  

confidence is growing faster than understanding.
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Financial Literacy Score  
among self-described ‘expert’ investors

44% of investors can answer 
3 basic financial literacy 
questions correctly  
— but this falls to only  
30% for those that  
consider themselves  
to be expert investors. 

Confidence doesn’t 
equal competence: 
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Intent to action: confidence drives investment activity

IMPORTANT INFORMATION
This document contains information which summarize the result and the findings of a survey conducted by Amundi Asset Management S.A.S. The views and the findings should not be 
relied upon as investment advice, security recommendation, or as an indication of trading for any Amundi product. This material is provided for illustrative purposes only and does not 
constitute an offer or solicitation to buy or sell any security, fund units or services. Whilst due care and attention has been taken during the preparation of this document, the Amundi group 
of companies cannot accept liability for any errors or omissions contained within and expressly disclaim any liability whether in contract or negligence to the addressee of this document or 
any third party. Investment involves risks, including market, political, liquidity and currency risks. The information contained herein is as at June 2026 except where otherwise stated.
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Frequency of new investments made by investors (weighted totals)

Expert investors are nearly  
twice as likely as beginners  
to invest monthly.

Investment confidence 
is low for the generation 
facing decisions around 

decumulation and  
wealth preservation

Self described ‘expert’ and ‘confident’ investors by gender and age
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